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2003 First Quarter Report 
Most developed economies are experiencing slowing growth and some 
are in recession. The climate remains difficult for capital investment, 
and is not much brighter for the consumer either. In most industries, 
pricing power is elusive, a function of over-capacity, weak demand and 
the globalization of competition. While global growth appears muted, we 
are focusing on industries where price competition is not overly fierce. 
 
 
 
 
 
 
 
 
 
   
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
The charts above provide a ‘snapshot’ of the Model Portfolio at March 31, 2003.  

Sector Distribution 

Europe non-EMU 41%  

Europe EMU 23%  

Pacific ex -Japan 5%  

Japan 12%  
Canada 5%  

Materials 12%  

Consumer Staples 15%  

Energy 15%  

Financials 17%  

Industrials 8%  
Consumer Discretionary 14%  

Health Care 9%  

Telecommunications Service 3%  

Information Technology 7%  

Region Distribution 

Emerging 14%  
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Executive Summary 

• The Composite underperformed its benchmark for the quarter. 
• Good stock selection in Materials and Health Care was negated in 

Industrials and Financials.  
• Events in the quarter dominated by the Iraq crisis. 

• Pricing power is key looking forward. 

Performance and Attribution 

The Composite fell, by 8.7%, in the first quarter, lagging its benchmark, the 
MSCI All Country World Free ex-US Index, which decreased by 7.3%.  

The stock markets in the Euro-currency zone declined by 10%, European 
markets (including the UK) outside the zone by 8%, Japan by 8% and 
Emerging Markets by 6%. Only the Pacific ex-Japan region managed a 
rise—of a scant 1%. The Dollar weakened in the quarter, so these Dollar-
based return figures, awful as they are, actually understate the extent of 
declines in local markets. Non-US markets in aggregate performed 
substantially worse than the US market, which declined only 3%. 

Among broad industrial sectors as defined by MSCI, the best performing 
was Utilities, which fell only 2%, and the worst was Consumer 
Discretionary, which fell by 11%. 

Being ‘bottom up’ investors, we do not allocate portfolio assets by region or 
industrial sector, per se; the distribution of assets across regions and sectors 
is a consequence of stock-by-stock investment decisions. Nevertheless, we 
can analyze our portfolio’s results to separate the impact on relative 
performance of regional or sectoral allocation from the impact of our stock 
selection within regions or sectors. This performance ‘attribution’ can help 
us to identify which of our investment ideas and decisions contributed to our 
relative performance, and which detracted. 

The effect of industrial sector weightings on relative performance was 
slightly negative this quarter at –0.4%. We had no investments in Utilities, a 
sector that outperformed the broad index. Overall, our stock selection 
detracted due to poor relative performance in the Industrials (–1.5%) and 
Financials (–1.3%) sectors. Sharp declines in shares of aircraft manufacturer 
Embraer and European insurers Munich Re, Swiss Re and ING were the 
proximate causes. Stock selection was strongest in the Materials sector, 
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Bold indicates companies held in the portfolio.  The percentage of each position appears on page 9 of this report. Although these holdings, as well as 
others mentioned in this report, were viewed favorably at the end of the reporting period, all portfolio holdings may vary in the future and are not 

recommendations to buy or sell any security.
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which contributed +0.8% to relative performance, with L’Air Liquide  and 
CRH standing out. Stock selection was also positive in Health Care 
(+0.3%), due to Teva Pharmaceutical and Novo Nordisk. 

Viewing the attribution on a geographic basis shows that regional selection 
was modestly positive with only one region, Pacific ex-Japan (which we are 
underweight) detracting from relative performance. The dominant stock 
selection effect was a weak result in Europe, relating to the insurance stocks 
noted above. 

Portfolio Review 

Events in the quarter were dominated first by the threat of war in Iraq, and 
then by the invasion itself. The willingness of the US and the UK to act 
militarily without the support of the UN Security Council and in opposition 
to Germany, France and Russia added to investor angst. Nonetheless, 
investors anticipated that the fighting, once begun, would be brief and 
normality would return shortly. On the eve of invasion stock markets rose 
strongly. Since then, there is realization that the duration and cost of the 
war—in terms of human lives and dollars—will be higher than many had 
hoped. At quarter’s end, an outbreak of a mysterious and virulent new 
respiratory disease emanating from Southeast Asia is affecting commerce in 
that region and international travel, and generally adding to the world’s 
sense of unease. 

These sources of anxiety come at a time when most of the developed 
economies are already experiencing slowing growth and some (e.g., 
Germany) are in recession. High levels of debt and low capacity utilization, 
legacies of the capital investment binge of the late 1990s, continue to crimp 
company spending. While US consumers—heretofore the stalwarts 
underpinning global demand—have not completely rolled over, there are 
signs that their spending is flagging. Car purchases have slowed, as have 
housing starts in many parts of the country. The US savings rate has 
climbed from 1% in 2001 to 4% today, reflecting households’ uneasiness 
about their level of debt amidst rising economic uncertainty. The European 
consumer is not as heavily burdened by debt as his US counterpart, but his 
propensity to spend nonetheless remains low. He, too, worries about his 
employment security—the official unemployment rate now exceeds 10% in 
Germany, for example. Japan’s economic morass, meanwhile, shows few 
signs of improvement, as its banking crisis continues to be played out in 

 

 

 

 

 

 

 

War and contagion 

added to the world’s 

sense of unease . 

 

 

 

 

High levels of debt 

and low capacity 

utilization crimp 

company spending. 

 

 

 



3  Harding Loevner International Equity 

slow motion. Capital-strapped Mizuho Financial, the country’s largest bank, 
successfully appealed to its blue-chip corporate customers for additional 
financing, in the form of preferred shares yielding a mere 2%. It was 
disappointing to us to see how many world-class Japanese companies 
subscribed to the underwriting, subordinating the interests of their 
shareholders to those of Japan, Inc. 

The dismal climate for capital investment was hard on industrial suppliers; 
none more so than Embraer, the Brazilian manufacturer of mid-sized 
‘regional’ jet aircraft. Airlines are keen to replace large jets with regional 
jets for short hauls because of the latters’ fuel and flight crew wage cost 
advantages. But these long-term advantages are being overwhelmed in the 
short term by the current sharp decline in air travel, which is forcing airlines 
to curtail their capital expenditures including deferring delivery of 
previously ordered aircraft. 

Stocks of European insurers, specifically, ING, Munich Re , and to a lesser 
extent Swiss Re, were also poor performers. Our view that the present rising 
phase of the insurance pricing cycle would lead to accelerating profit growth 
for highly rated insurers has been wrong, at least thus far. Declines in value 
of their loss reserves, too heavily invested in European equities, coupled 
with the need to add to those reserves because of past under pricing of 
risk—especially for US liability exposures—have swamped the benefits to 
their financial results of higher underwriting premiums. 

Two of the portfolio’s best performing sectors were Health Care and 
Materials. Teva Pharmaceuticals and Novo Nordisk rose in response to 
their reports of strong earnings growth. Teva, an Israeli company that is the 
market leader in generic drugs in the US, is expanding into Europe to take 
advantage of the low penetration of generics there. Since stumbling a year 
ago due to inventory problems, Novo has reported successively higher 
quarterly profits. The company’s insulin franchise should deliver steady 
growth as Type II diabetes proliferates, and does not face the type of patent 
expiration problems typical of pharmaceutical companies.  

In Materials, shares of L’Air Liquide  and CRH rose. Both companies 
enjoy pricing power due to their dominant positions in their respective 
industries. CRH is an Irish aggregates company that has grown in the US 
through acquisitions. By concentrating in specific regions, it has achieved, 
in effect, a series of local monopolies, including in metropolitan New York; 
Michigan, Ohio and western Pennsylvania ; New England; and the Mountain 
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States. Because aggregates are costly to transport over distances, CRH has 
thereby become the dominant aggregate supplier to road construction 
projects in those parts of the country. Additionally, CRH is vertically 
integrated throughout the road-building process, owning cement, asphalt, 
and paving businesses. L’Air Liquide’s position in the industrial gas 
business is discussed at length in the next section. 

Outlook 

As mentioned above, global economic growth looks to remain muted at 
best. In most industries, pricing power is elusive, a function of over-
capacity, weak demand and the globalization of competition. In this 
environment it is hard to find companies that can realistically expect to grow 
their revenues on a sustained basis. 

Our focus, then, is on identifying those industries that, for whatever reason, 
are not characterized by fierce price competition. We are led to avoid 
industries, such as Telecom Services, that have attracted large amounts of 
capital and seen the creation of numerous undifferentiated competitors. 
Consider, conversely, the examples of the mining and industrial gas 
industries, which have attracted relatively little new capital over the past 
twenty years. The paucity of external financing has promoted consolidation, 
pushed weaker companies into stronger hands, leading to closure of less 
profitable facilities and increased profitability for those that continue. While 
it may seem incongruous for a growth stock investor to own such prosaic 
businesses, their recent record of profit growth has been anything but 
common. 

The massive consolidation that has taken place in the mining industry over 
the past thirty years now leaves three quarters of the world’s seaborne trade 
in iron ore in the hands of three producers: Rio Tinto, CVRD and BHP 
Billiton. Whereas in the past steel producers were able to play various iron 
ore miners off against each other, and set pricing at a level that would often 
be determined by the most financially-strapped miner, now the Big Three 
act in cartel-like fashion, avoiding ruinous bidding wars. At the same time, 
the mining giants have become more efficient producers, carefully 
managing their assets and costs. For example, between 1998 and 2002 
CVRD was able to boost its operating margins from 25 to 35%, increase 
ROE from 11 to 17%, and double net income. 
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Industrial gas production is another industry in which the rivalry among 
participants is restrained. Five companies—L’Air Liquide , BOC, Praxair, 
Air Products, and Linde—account for over three quarters of the $35 billion 
global industrial gas market. In many geographic markets, a sub-set of these 
competitors functions like an oligopoly. Their privileged position is 
protected because (like aggregates) industrial gases are not easily 
transported. Gases are supplied to large customers, in the metal fabrication, 
semiconductor and food industries, by pipeline or from a dedicated on-site 
production facility. It is thus often very costly to induce a customer to 
switch vendors. Industrial gas companies enjoy predictable earnings streams 
due to the take-or-pay provisions of their long-term customer supply 
contracts, and their ability under those contracts to pass along increases in 
energy costs. L’Air Liquide, the largest of the group, has a 22% global 
market share. Over the past five years, it has grown its revenues at a 7% 
annual rate, and its cash flow and earnings at 9%. 

Stock market valuations do not reflect the growth prospects of either the 
industrial gas or mining industries, in our estimation. We project Rio Tinto’s 
earnings and dividends to grow at 5% per annum over the next seven years, 
yet its shares sell at less than 15x earnings and 9x cash flow. According to 
our valuation model, the current share price reflects an expectation of only 
1% growth. We are forecasting 8% growth for ten years for L’Air Liquide, 
while the market, which prices its shares at a P/E of under 16 and P/C of 7, 
would seem to expect no growth. 

Pharmaceuticals are a more traditional ‘growth’ industry. While patent 
expirations and political headwinds have caused the industry to slow from 
its historic double -digit growth rate, companies that have productive R&D 
efforts can still command pricing power. We recently purchased Novartis , a 
company we owned previously from 1995 through 1999. Having shed most 
of its non-pharmaceutical businesses in the latter part of the last decade, 
Novartis has been the most successful of any non-US drug company in 
developing and introducing new products, especially in the high-margin 
therapeutic  areas of oncology and cardiology. This success is reflected in the 
company’s dramatic improvements in its net profit margins (+360 basis 
points) and free cash generation (+73%) over the past five years. The 
valuation case for Novartis’s shares seems compelling to us. We expect that 
Novartis will grow its earnings at a 6% rate for seven years, but at their 
current price, its shares appear to us to discount no future growth. 
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In summary, though it has become harder due to the poor economic climate, 
we continue to find some companies that, in our estimation, can sustain a 
respectable, if not rapid by historical standards, rate of growth in earnings. 
In some cases we are finding them in traditional growth industries; in other 
cases, we are finding them in industries that have not grown historically but 
now offer more favorable competitive conditions and the opportunity for 
participants to maintain or even raise their selling prices. At the present, 
depressed level of stock markets, these growth stocks are selling in many 
cases at prices well below our estimates of their intrinsic values. A silver 
lining to this terrible bear market for sure, but we are happy to have the 
opportunity. 

Activity 

We bought: 

Novartis, Europe’s largest drug company, described above. 

Swiss Reinsurance , the world’s second largest reinsurance company, with 
revenues split between property and casualty reinsurance and life 
reinsurance. Global demand for reinsurance is growing with rising property 
values and financial complexity, yet underwriting capacity has been shrunk 
by losses from the World Trade Center disaster and declining equity 
markets. As a financially strong insurer, Swiss Re has the ability to be more 
selective about the risks it assumes even as it raises prices.  The halving of 
its dividend in the first quarter—the first cut since the 1906 San Francisco 
earthquake—we think will mark the low point in the company’s fortunes 
this cycle. 

Standard Chartered Bank, a UK-based bank whose business is focused on 
emerging markets. Despite the volatility in emerging markets over the past 
few years, the bank has remained profitable and increased its dividend, 
testimony to the diversification of its global loan book, quality of 
management, and risk controls. The Asian financial crisis offered it the 
chance to make several significant acquisitions that enhance its long-term 
growth potential. 

Hutchison Whampoa, the Hong Kong-based conglomerate whose main 
interests are in container port operations and wireless telecommunications. 
Amidst the poorest sentiment for Hong Kong we’ve ever known, 
Hutchison’s shares are trading at close to their break up value, even if no 
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value whatsoever is ascribed to the company’s large investments in third 
generation cellular networks. 

P&O Princess Cruises, which, following its merger with Carnival Cruises, 
will own the largest leisure fleet in the world. Aging populations in 
developed countries suggest long-term growth in demand for cruising, while 
cruise industry consolidation should lead to slower capacity expansion and 
less price competition. 

Premier Farnell, a UK-based global distributor of electrical components 
and other industrial parts that sells ‘small lots’ from its very broad inventory 
to a diversified industrial customer base. Its customers value selection, 
service, and speedy delivery, and are willing to pay high markups for 
products, since the lack of an inexpensive part can slow or stop a production 
process at substantial cost to them. The company is growing from a mix of 
geographic expansion, new customer acquisition, bolt-on acquisitions and 
ongoing market share gains in what is still a fragmented global market. 

Johnson Electric, a leading independent manufacturer of small electric 
motors, used in an ever-increasing range of products including automobiles, 
office products, and consumer appliances. The company is based in Hong 
Kong but its production facilities are located in China, Thailand and, 
following recent acquisitions, North America and Europe. Johnson’s 
technological leadership, strong management and global vision have 
resulted in an impressive record of earnings growth. 

We sold: 

Takeda Chemical, Japan’s leading pharmaceutical company. Takeda’s 
leading heartburn drug will face growing global competition from generic 
alternatives. Next year, the Japanese Ministry of Health will make another 
round of cuts in the regulated selling prices of Takeda’s products, and its 
new drug pipeline appears relatively unpromising. 

Deutsche Bank , the largest bank in Germany. Deutsche’s progress in 
reducing its retail cost base, and deployment of those cost savings into a 
successful global investment bank have been accelerated under the new 
CEO Ackerman. But we are no longer willing to look through the cycle in 
financial markets, the deteriorating conditions in their domestic market, and 
now legal charges against Ackerman arising from his role in the hostile 
takeover several years ago of Mannesman by the UK’s Vodafone. 
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Pearson, a leading education and publishing company. Pearson’s 
educational publishing business, its largest segment, is suffering from 
worsening constraints on Federal and state education spending. 

Embraer, the Brazilian manufacturer of regional jet aircraft, where we fear 
a ‘salami slicing’ of revenues as airlines defer or cancel aircraft orders, or 
put previously-purchased aircraft back to Embraer as allowed under the 
terms of their sales contracts. 

Atlantis Japan a closed-end investment trust holding small Japanese 
companies, in favor of direct alternatives. 



International Equity Holdings as of March 31, 2003 

9  Harding Loevner International Equity 

 

Company Country Weight (%)  Sector Description 

Nestlé SWITZ 4.3 Consumer Staples World’s largest food company 

Air Liquide FRA 4.2 Materials Industrial gas company 

IHC Caland NETH 4.0 Industrials Dredging & mooring equipment maker 

Heineken NETH 3.5 Consumer Staples International brewing company 

ISS Int’l Service DEN 3.5 Industrials Cleaning services company 

Taiwan Semiconductor TAIW 3.4 Information Technology Dedicated IC foundry 

Rio Tinto  UK 3.4 Materials Diversified mining company 

BP UK 3.2 Energy Petroleum & petrochemical company 

Vodafone UK 3.0 Telecommunication Svcs Telecommunication services provider 

Sasol S AFR 3.0 Materials Refined petroleum products producer 

HSBC Holdings UK 2.8 Financials Universal bank 

Imperial Oil CAN 2.6 Energy Integrated petroleum company 

Teva Pharmaceutical ISR 2.5 Health Care Producer of branded & generic pharmaceuticals 

WPP Group UK 2.4 Consumer Discretionary Advertising & marketing services company 

EnCana CAN 2.4 Energy Producer of natural gas 

Canon JAP 2.4 Information Technology Maker of image & information equipment 

Carrefour FRA 2.4 Consumer Staples Food retailer & hypermart operator 

Unilever UK 2.3 Consumer Staples Global consumer products manufacturer 

Kao Corporation JAP 2.2 Consumer Staples Household products maker 

Luxottica ITA 2.1 Health Care Low cost producer of eyeglass frames 

Funai Electric JAP 2.1 Consumer Discretionary Contract manufacturer 

CRH IRE 2.1 Materials Multi-national building materials company 

Standard Chartered UK 2.1 Financials Multinational commercial bank 

ING NETH 2.1 Financials Financial services group 

DBS Group SING 2.1 Financials Singapore’s largest bank 

Novartis SWITZ 2.0 Health Care Multinational life sciences company 

Daiichi Pharmaceutical JAP 2.0 Health Care Integrated pharmaceutical company 

Novo Nordisk DEN 2.0 Health Care Biotechnology company 

UBS  SWITZ 1.9 Financials Universal bank & asset management firm 

Wal-Mart de Mexico  MEX 1.9 Consumer Discretionary Consumer goods & food retailer 

Asatsu JAP 1.8 Consumer Discretionary Advertising company 

CVRD BRAZ 1.7 Materials Iron ore exporter & private railway operator 

P & O Princess Cruises UK 1.6 Consumer Discretionary Large cruise company 

Johnson Electric HK 1.5 Industrials Small precision motors manufacturer 

Securitas SWED 1.5 Industrials Security service company 

Denway Motors CHINA  1.5 Consumer Discretionary Assembler & seller of Honda automobiles 

Premier Farnell UK 1.3 Consumer Discretionary Global marketer & distributor of electrical components 

Nomura Holdings JAP 1.3 Financials Brokerage firm 

Swiss Re SWITZ 1.2 Financials Life & health reinsurance company 

Close Brothers Group UK 1.2 Financials Small merchant bank 

Bankinter SPAIN 1.1 Financials Bank servicing individuals & small businesses 

Hutchison Whampoa HK 0.9 Industrials Ports, telecom, & property conglomerate 

Munich Re GER 0.6 Financials World’s largest reinsurance company 

All portfolio holdings and sector allocations are subject to review and may vary in the future; and are not recommendations to buy or sell any security. 



International Equity Composite Performance As of March 31, 2003 
 

 Annualized Returns for Trailing Periods (%)    Volatility2 

 1 Year 3 Years 5 Years 10 Years Since Inception1  Since Inception1 

International Equity (gross of fees) -22.8 -17.2 -3.7 4.9 5.8  15.3 

International Equity (net of fees) -23.4 -17.9 -4.4 4.1 4.9  15.3 

MSCI All Country World Free ex-US Index3 -22.2 -18.7 -6.5 2.3 0.7  16.4 

MSCI EAFE Index -23.0 -19.3 -6.9 2.3 0.5  17.0 

     
 
 

 Calendar Year Returns (%)  

 2003 2002 2001 2000 1999 1998 1997 1996 1995 1994 1993 

International Equity (gross of fees) -8.7 -14.0 -17.4 -14.9 51.5 12.1 -3.8 17.2 13.2 2.0 46.3 

International Equity (net of fees) -8.9 -14.6 -18.0 -15.6 50.4 11.3 -4.6 16.3 12.5 1.1 44.9 

MSCI All Country World Free ex-US Index3 -7.3 -14.7 -19.5 -15.1 30.9 14.5 2.0 6.7 9.9 6.6 34.9 

MSCI EAFE Index -8.1 -15.7 -21.2 -14.0 27.3 20.3 2.1 6.4 11.6 8.1 32.9 
 

 Composite Information 

 2003 2002 2001 2000 1999 1998 1997 1996 1995 1994 1993 

Total market value of accounts ($M) $728.1 $785.5 $867.4 $1091.5 $1230.1 $977.1 $1071.7 $884.9 $347.4 $110.7 $22.9 

Total Firm Assets ($M) $984.4 $1081.0 $1154.5 $1392.4 $1423.3 $1371.5 $1520.8 $1247.3 $635.1 $369.1 $252.1 

% of total firm assets  74.0% 72.7% 75.1% 78.6% 86.4% 71.2% 70.5% 70.9% 55.3% 30.0% 9.1% 

Number of accounts  66 64 62 60 56 64 71 54 27 15 = 

Dispersion: asset-weighted standard deviation NA 0.4% 0.3% 0.1% 0.5% 0.2% 0.1% 0.3% 0.4% 0.9% = 

 
 

Portfolio Characteristics   Ten Largest Holdings % Portfolio 
Weighted Average Market Cap ($ million) $25,500  Nestlé (Switzerland) 4.3% 

Price/Earning (forecasted) 12.6 times  Air Liquide (France) 4.2% 

Price/Earning (trailing) 13.6 times  IHC Caland (Netherlands) 3.8% 

Price/Cash Flow  7.5 times  Taiwan Semiconductor (Taiwan) 3.5% 

Growth Rate 9.8%  ISS Int’l Service (Denmark) 3.5% 

Price/Book 1.6 times  Heineken (Netherlands) 3.4% 

Yield 2.6%  Rio Tinto (United Kingdom) 3.4% 

Return on Equity 10.9%  BP (United Kingdom) 3.2% 

Number of Holdings 43  Vodafone (United Kingdom) 3.0% 

% annual turnover (5 year average) 35%  Sasol (South Africa) 2.9% 

 
 
 

 1Inception Date: 12/31/89     2Annual Standard Deviation (%)     3Benchmark Index  

= Five or fewer accounts 
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International Equity Composite contains fully discretionary U.S. dollar-based international equity accounts and for comparison purposes is measured against the MSCI All Country 
World Free ex-US Index.  Effective October 31, 2001, MSCI has discontinued the original version of the All Country World Index series in favor of the 'Free' version of the series, 
which excludes a portion of the market capitalization of several emerging markets that is restricted to foreign investors, but is otherwise identical. Returns include the effect of foreign 
currency exchange rates. Information regarding the benchmark, including the percentage of the composite invested in countries or regions not included in the benchmark, is available 
upon request. 

The MSCI All Country World Free ex-US Index is a free float-adjusted market capitalization index that is designed to measure equity market performance in the global developed and 
emerging markets, excluding the US. The Index consists of 48 developed and emerging market countries. The MSCI EAFE Index (Europe, Australasia, Far East) is a free float-adjusted 
market capitalization index that is designed to measure developed market equity performance, excluding the US & Canada. The Index consists of 21 developed market countries. You 
cannot invest directly in this Index. 

Harding, Loevner Management, L.P. has prepared and presented this report in compliance with the Performance Presentation Standards of the Association for Investment Management 
and Research (AIMR-PPS), the US and Canadian version of the Global Investment Perform ance Standards (GIPS). AIMR has not been involved with the preparation or review of 
this report.  Ashland Accounting, LLP has verified firmwide compliance since October 31, 1989. 

Harding, Loevner Management, L.P. is an independent registered investment advisor. The firm maintains a complete list and description of composites, which is available upon request. 

Results are based on fully discretionary accounts under management, including those accounts no longer with the firm.  Non-fee-paying accounts are not included in this composite. 
Composite performance is presented gross of foreign withholding taxes. Past performance is not indicative of future results. 

The US dollar is the currency used to express performance. Returns are presented both gross and net of management fees and include the reinvestment of all income. Actual returns will 
be reduced by custodial fees and other expenses that may be incurred in the management of the account.  A fee schedule is available upon request and is described in Part II of the firm’s 
ADV. Actual investment advisory fees incurred by clients may vary. The annual composite dispersion presented is an asset-weighted standard deviation calculated for the accounts in 
the composite the entire year.  

No balanced portfolio segments are included, nor is this composite a sub sector of a larger portfolio. Leverage is not used in this composite.  

The International Equity Composite was created on December 31, 1989. 
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